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About Us
Located in the heart of Manhattan, AffiliateNetwork.com is a world leader in the online marketing and lead generation industry. Founded in 2001, we've grown from a two-employee shop into one of the largest direct response marketing firms serving such clients as Ford and Publisher's Clearing House - all without the aid of outside investment.
Position Description: Business Development Manager 
The Business Development Manager will be responsible for prospecting and generating a portfolio of partners for our affiliate account management team. The right candidate will be a great communicator who loves the art of the deal and and hunting for new partners that can capitalize on our services. If you are a fantastic salesperson and team member and you have an interest or experience in online marketing, then we want to talk to you. 
Responsibilities 
• Continually educate yourself on the latest interactive marketing advertising trends and techniques 
• Locate and pitch to high-quality prospects (web site publishers, marketing agencies, opt-in email list owners) through both AffiliateNetwork.com resources and individual research and targeted cold-calling 
• Execute day-to-day call cycle management and client management 
• Hit target quota (monthly) 
• Track results and communicate forecasts on a weekly basis 

Qualifications 
• Proven record of success in either a sales, marketing or business development role 
• Strong verbal, written, and phone selling skills 
• Strong knowledge of Microsoft Office products -- Word, Excel, & PowerPoint 
• Bachelor's Degree 
Benefits

Health insurance, Life insurance, Long-term disability insurance, TransitChek, paid personal days and an entrepreneurial work environment. 

All interested parties should email a cover letter and resume to jobs@affiliatenetwork.com with the subject: Business Development Manager.
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